
SPECIAL  
OFFER.
Available until 31 July 2022.

Two for one
   on biscuits?

At VitalityInvest, we bring 
together ready-made 
investment solutions backed 
by world-leading partners, 
along with unique benefits 
that help your clients get the 
most out of their investment. 
Plus, with our cutting-edge 
technology and Defaqto  
Gold-rated service, we make 
doing business with us simple.

Whilst market volatility continues 
to bring uncertain prospects 
for investors, we know it’s more 
important than ever to make sure 
your client’s savings are working 
harder and smarter. That’s why, 
with our limited-time special offer, 
we’re giving you the opportunity 
to give your clients back even 
more value.

Your clients can 
pay annual product 
charges of just 
0.15% or less  
when they invest  
in Vitality funds. 

Bronze Silver Gold Platinum

<£200,000 0.15% 0.13% 0.10% 0.00%

>£200,000 0.00% 0.00% 0.00% 0.00%

Value of
investment 

across all plans*

VITALITY STATUS

* If a client has more than one plan with us (for example, an ISA and 
a Retirement Plan), we use the total value of their plans to work 
out the client’s product charge.

Bringing even more value to you 
and your clients. 
Your clients can enjoy annual product charges of no 
more than 0.15% each year when they take out a new 
plan with Healthy Fee Saver, and invest in Vitality funds. 
This will apply for the life of their plan.

What’s more, for clients with larger investments, we’ll apply a 0% 
product charge on the amount above £200,000 in Vitality funds.

This means your clients will never pay more than £300 in product 
charges over the year when they invest in Vitality funds - giving  
their investments more room to grow and helping them reach their 
savings goals faster. And it maximises the value of your assets under 
advice too.

Plus, once invested, clients could also enjoy 0% product charges  
across their whole plan, just by taking steps to be healthy with the 
Vitality Programme. The more they engage, the lower their product 
charge becomes.



Roy
Age: 

55 

Looking to retire at: 

65

Current pension: 

£150k invested in personal 
pension.

Investment goal: 

Increase retirement pot with  
a provider that gives 
excellent customer value. 
Medium tolerance to risk.

Terms and conditions apply.

The value of investments can go up as well as down and your client may get back less than they invest. 

VitalityInvest is a trading name of Vitality Life Limited and Vitality Corporate Services Limited. Vitality Life Limited is the provider and scheme administrator 
of the VitalityInvest Retirement Plan and the manager of the VitalityInvest ISA and the VitalityInvest JISA and is authorised and regulated by the Prudential 
Regulation Authority and regulated by the Financial Conduct Authority. Vitality Corporate Services Limited is an authorised intermediary of Vitality Life 
Limited and arranges and administers the VitalityInvest Retirement Plan, the VitalityInvest ISA and the VitalityInvest JISA and is authorised and regulated by 
the Financial Conduct Authority.
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Find out more.
Contact your VitalityInvest Business Consultant  
or visit adviser.vitality.co.uk/investments/special-offer

CASE STUDY

Following Roy’s annual review, his financial adviser is concerned  
he may be paying too much in charges with his current provider  
and considers transferring his retirement pot. 

Considering his risk appetite and tolerance, his adviser targets a fund with  
a medium-high risk profile, and an annual growth rate of 5% over the next  
ten years. 

Roy’s current provider offers a risk-profiled, index-tracking, multi-asset fund 
with an all-in charge of:

0.65% per year 

The estimated value of Roy’s pot with this provider once he reaches retirement 
at 65 would be: 

£229,251

How Roy’s adviser  
can add more value  
by moving his plan  
to Vitality.  
Roy opens a Retirement 
Plan with Healthy Fee Saver 
and invests in the VIRO 
fund range.  This fund is 
competitively priced, built 
from Vanguard index-tracking 
funds, diversified across asset 
classes and geographies, and 
is managed to meet Dynamic 
Planner’s Gold Standard risk 
targeted profiles.

Annual product charges of just 0.15% or less with 
VitalityInvest’s special offer. 

Roy will pay annual product charges of no more than 0.15% - his 
minimum all-in charge will be 0.40%. 

As the offer is valid for the life of the plan, Roy’s retirement pot can grow 
to reach £235,151 - an increase of £5,900 in his plan value over the 
ten years, compared to his current provider. With no product charge 
on the amount invested above £200,000, Roy has peace of mind that 
as his pot grows or if he decides to make regular contributions, the 
maximum amount he will pay in product charges over the year is £300. 

A closer look at charges.

Roy could save 39% on his all-in charge over the ten years, by 
transferring to VitalityInvest. 

Tangible value from the Vitality Programme. 

With VitalityInvest, Roy gets automatic access to the Vitality Programme 
at no extra cost. It’s designed to help him take steps towards a healthier 
future and rewards him with discounts on things like gym membership, 
activity trackers, health checks, and weekly coffees. 

Reduced product charges by getting healthier. 

When Roy takes steps to be healthy, improves his Vitality status and  
invests in Vitality funds, he could enjoy lower product charges across  
his whole plan. When he reaches Platinum status, his product charges  
will be as low as 0%.
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